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Mr. Chairman and Members of the Commission thank you for the opportunity to address the issue of “U.S. Agricultural Sales to Cuba: Certain Economic Effects of U.S. Restrictions.”  
The U.S.-Cuba Trade and Economic Council has already been pleased during the last months to have provided your staffs with requested commercial and economic information about Cuba; and we look forward to continuing to assist your efforts.

From 1994 through 2005, I served as the president of the U.S.-Cuba Trade and Economic Council, Inc., a private, membership-based, not-for-profit, nonpartisan, organization headquartered in New York City, New York.  

I also served as Editor-In-Chief of the organization’s publication, Economic Eye on Cuba©.  From 2005, I have served as a Senior Policy Advisor to the organization. 

The U.S.-Cuba Trade and Economic Council is the most widely sourced business organization within the United States focusing upon Cuba.  

During the most active years of the organization, the collective gross annual revenues of our members exceeded US$995 billion.

	Members of the organization have included Decatur, Illinois-based Archer Daniels Midland Company (2006 revenues exceeded US$36 billion); Minneapolis, Minnesota-based Carlson Companies (2006 revenues exceeded US$31 billion); Detroit, Michigan-based General Motors Corporation (2006 revenues exceeded US$207 billion); Schaumburg, Illinois-based Motorola, Inc. (2006 revenues exceeded US$43 billion); New York, New York-based American International Group (2006 revenues exceeded US$113 billion); Springdale, Arkansas-based Tyson Foods (2006 revenues exceeded US$25 billion); Memphis, Tennessee-based FedEx Corporation (2006 revenues exceeded US$36 billion); Stuttgart, Arkansas-based Riceland Foods, Inc. (2006 revenues exceeded US$2 billion); Bentonville, Arkansas-based Wal-Mart Stores, Inc. (2006 revenues exceeded US$351 billion); Greenford, United Kingdom-based GlaxoSmithKline plc (2006 revenues exceeded US$32 billion); Indianapolis, Indiana-based Eli Lilly and Company (2006 revenues exceeded US$15 billion); Cleveland, Ohio-based The Sherwin-Williams Company (2006 revenues exceeded US$7 billion); St. Paul, Minnesota-based 3M (2006 revenues exceeded US$22 billion); Cincinnati, Ohio-based Chiquita Brands International (2006 revenues exceeded US$4 billion); Minneapolis, Minnesota-based Medtronic (2006 revenues exceeded US$11 billion); Oak Brook, Illinois-based Ace Hardware Corporation (2006 revenues exceeded US$3 billion); Greenwood Village, Colorado-based First Data Corporation (2006 revenues exceeded US$7 billion); Houston, Texas-based Enron Corporation (2001 revenues exceeded US$50 billion); Berkshire, United Kingdom-based Cable & Wireless plc (2006 revenues exceeded US$3.5 billion); London, United Kingdom-based Barclays Capital PLC (2006 assets exceeded US$518 billion); Wiltshire, United Kingdom-based Burmah Castrol Ltd.; (2006 revenues exceeded US$2 billion); and Paris, France-based Credit Lyonnais S.A. (2006 assets exceeded US$160 billion) amongst other automotive, energy, financial services, healthcare, communications, entertainment, publishing, transportation, real estate, retail, consumer product, and other types of companies from the United States and other countries.  


I am not a consultant focusing upon Cuba.  I earn no income from any activity relating to my interest toward Cuba.  My views are not tainted by a need to curry favor with any party.  I believe it unethical to manage a not-for-profit organization while simultaneously benefiting as a consultant from the position within the not-for-profit organization. 

NOTE:  Sadly, enormously telling is the lack of interest by United States companies, organizations, and representatives from the public sector.  Evaluating interest levels is an important component of the USITC task- as it assists with defining the levels of impact. 

The Finance Committee of the United States Senate has tasked the USITC with analyzing the effects that United States restrictions relating to export financing terms and travel to Cuba by United States citizens may have had, or currently have, on exports of United States-produced agricultural, fish, and forestry products to Cuba.
Within the political context, the conclusions of your report are already known.  United States restrictions have impacted the export of agricultural, fish, and forestry products to Cuba.  The absence of restrictions would result in a different landscape.  No one knows what form that landscape would have, but it would be different.  

Have there been effects?  Yes.  What have been the effects?  There are no facts, only opinions.  Left to the legislative and executive branches is the answer what degree of effects are permissible within the context of seeking to achieve policy goals.  This, however, is not a component of your task.     
In order for your staff to properly develop a template from which to create the report, the questions submitted by the United States Senate Committee on Finance need be altered to include how restrictions by the government of Cuba effect the importation and distribution of agricultural, fish, and forestry products from the United States.  
Does the government of Cuba’s promotion of “advocacy agreements” corrupt the commercial process?  Yes, they do.  These agreements, signed by Members of Congress, state officials, and, in lesser instances, by organizations, require the United States-based entity to advocate changes in United States laws, regulations, and policies in return for up to US$30 million in purchases of products from a specific state or to benefit members of a specific organization.  Most of the terms of the “advocacy agreements” have not been fulfilled.

The U.S.-Cuba Trade and Economic Council was first to publicly confirm that representatives of Cuba government-operated Alimport, under the auspice of the Ministry of Foreign Trade of Cuba, had initiated a policy in 2003, whereby Alimport decreased or suspended purchases from a United States-based company if Alimport perceived a lack of lobbying for changes in United States laws and United States regulations.   

Such actions by the government of Cuba are an impediment to enhancing export opportunities for United States companies; and, as such, are an important consideration as the USITC prepares its report.     

Decisions by the government of Cuba have limited the expansion of tourism infrastructure… while contributing to the lessening of value of and of quality of hotels and the services they provide to guests.  This, too, is an important consideration for the USITC.      
The government of Cuba controls pricing of all products- with those in supermarkets often two or three times manufacturers suggested retail price listings.  Even though the supermarkets could sell dramatically more product if prices were lower, the government of Cuba has demonstrated an interest in showing that the products are available, but not available too widely, lest there be domestic political friction, even as the products past their expiration date, yet remain available to consumers.  Such actions impair the United States product export environment, but have nothing to do with restrictions by the United States government upon United States companies. 

As to the provision of financing for exports from the United States to Cuba, the United States business community has opposed attempts by Members of Congress to permit financing.  The opposition is based upon sound judgment- the government of Cuba would almost certainly default, as it has continually with companies and governments throughout the world.  United States companies are confident that the first report of a default would erode support for additional changes in the commercial landscape.  Payment of cash in advance as served both United States companies and the government of Cuba quite well since December of 2001.          

There should be three baselines from which your analysis evolves:  The first baseline is a government of Cuba with its existing commercial, economic, and political institutions.  The second baseline is a government of Cuba with transitioning (as the government of the United States defines the term) commercial, economic, and political institutions.  The third baseline is a government of Cuba that has completed the transition of its commercial, economic, and political institutions.

You will be served information as to the commercial relationship between the United States and Cuba prior to the 1959 Revolution- as if a landscape of forty-eight years ago will again manifest itself.  Referencing forty-eight, or often older data, is meant to serve political objectives.  At best, it is anecdotal.

The government of Cuba has become a not-for-profit corporation; defining success by the value of commercial, economic, and political support that it receives, primarily from Venezuela and China.  The government of Cuba never promised a chicken in every pot, a car in every garage, a television in every living room.  What has not been promised, has not been delivered.  The government of Cuba continually espouses sacrifice, struggle, hardship, not success.  
To increase the value of Cuba to United States businesses, the government of Cuba must change its commercial and economic structures so that additional resources are available to expand the quantity and quality of food products distributed to its 11.2 million citizens; food products available for purchase by its citizens, resident foreign nationals, and visitors; and food products imported for use in creating food products for export.

1) A qualitative and, to the extent possible, quantitative estimate of U.S. sales of agricultural, fish, and forestry products if statutory, regulatory, or other restrictions affecting agricultural exports are removed

The regulations administered by the Office of Foreign Assets Control (OFAC) of the United States Department of the Treasury and the Bureau of Industry and Security (BIS) of the United States Department of Commerce have limited the value of agricultural, food product, and healthcare exports from the United States to Cuba. 
The payment in advance statute included in the Trade Sanctions Reform and Export Enhancement Act (TSRA) of 2000 has been manageable by those companies that have exported the vast majority of agricultural and food products to Cuba.

Approximately fifteen companies have accounted for approximately 85% of all of the products exported from the United States to Cuba under TSRA since December of 2001.   

2) A qualitative and, to the extent possible, quantitative estimate of U.S. sales of agricultural, fish, and forestry products if statutory, regulatory, or other restrictions on travel to Cuba by U.S. citizens are lifted

The regulations administered by the OFAC and BIS (export licenses in conjunction with travel licenses) with respect to travel have not substantially limited the value of agricultural, food product, and healthcare exports from the United States to Cuba. 

The government of Cuba would like those issue participants to believe that with the unrestricted flow of visitors from the United States to Cuba, there would immediately develop a requirement to feed and house (where wood could be useful) the “millions of visitors that would visit on a annual basis.”

Let us dispel the mythology surrounding what one ill-informed Washington, DC-based consulted predicted would be “one million visitors to Cuba during the first twelve months” after restrictions are lifted.  

Some facts.  Most of the United States citizens who might wish to visit Cuba during the first year, or years, will focus upon Havana- so see what has become of a once magical city from the perspective of its architecture.  These visitors would not travel to Cuba during the unpleasant months of July and August, rather they would visit when they might visit other Caribbean Sea-area countries, the same periods when Cuba has visitors from its traditional markets.  If, for this example, Cuba has a high season occupancy rate of 70%, and if the city of Havana has, perhaps, 2,000 hotel rooms that might, and I stress, might be suitable by United States standards, where then would these new arrivals stay?   

What about cruise ships?  They are fully-provisioned- with a goal of having their customers dine on board.  Thus, there is not a substantial quantity of food products that would be exported from the United States to Cuba for use in sustaining the cruise industry.  As to the one million visitor argument:  Two 2,500-passenger vessels arrive at the port of Havana.  The passengers disembark, tour Havana, and then all of them attempt to have lunch at El Floridita or El Bodequita del Medio or El Ajibe.
3) A qualitative and, to the extent possible, quantitative estimate of U.S. sales of agricultural, fish, and forestry products if statutory, regulatory, or other restrictions affecting agricultural exports are removed and statutory, regulatory, or other restrictions on travel to Cuba by U.S. citizens are lifted.

The true impediments to the expansion of agricultural, fish, and forestry products from the United States to Cuba are in Havana, not in Washington, DC.

First.  Almost all commercial and economic data provided by the government of Cuba is suspect.  For example, loans, donations, trade credits, etc., are often deliberately disguised or eliminated from official statistics.  Gross Domestic Product (GDP) or Gross National Product (GNP) data is useless, as such measurements in a centrally-planned economy are unverifiable.  Why is this important?  Because there are those with the courage of their ignorance who will argue that the data published by the government of Cuba should be a basis from which your analysis derives.
Second.  The government of Cuba has not provided verifiable data as to what products are imported, from where those products are imported, the volumes of those products, and the value of those products.

Alimport has published contradictory information and inaccurate information.  The data does not include transportation charges, bank charges, or other costs associated with exports from the United States to the Republic of Cuba.  The government of the Republic of Cuba reports data that, according to the government of the Republic of Cuba, includes transportation charges, bank charges, and other costs.  However, the government of the Republic of Cuba has not provided any verifiable data to support their data.  Thus, the use of trade data reported by the government of the Republic of Cuba is suspect.  The government of the Republic of Cuba has been asked to provide verifiable data, but has chosen not to do so.

Throughout 2005, representatives of Alimport reported that TSRA-authorized purchases by Alimport in 2005 would be substantially less than purchases in 2004.  However, in November 2005, a representative of Alimport reported that purchases by Alimport in 2005 would at least equal, but were expected to exceed TSRA-authorized purchases by Alimport in 2004.  However, the representative of Alimport reported that the purchase values included transportation charges, bank charges, finance charges, and other costs, all of which are not independently verifiable.

Any reduction in exports from the United States to the Republic of Cuba during the period 2004 through 2007 has not been a result of changes in payment regulations implemented by the Office of Foreign Assets Control (OFAC) of the United States Department of the Treasury in Washington, D.C.  

The primary reasons for the reduction in exports to the Republic of Cuba are: 1) efforts by the government of the Republic of Cuba to increase the motivation of United States-based companies, organizations; state and local government representatives; and Members of the United States Congress to be more visible in their lobbying efforts for changes in United States policy, law, and regulations.  2) financial largess of the government of Venezuela lessens the interest of the government of the Republic of Cuba to purchase products from the United States, regardless of cost, quality, or delivery considerations.  3) financial largess of the government of the People’s Republic of China lessens the interest of the government of the Republic of Cuba to purchase products from the United States, regardless of cost, quality, or delivery considerations.  4) re-emergences and/or continuations of import relationships (barter, substantial credits, political motivation) with the governments of Brazil, Argentina, Vietnam, Mexico, Canada, and France amongst other countries. 

U.S.-Cuba  Export Data (2001-2007)

The following is data for exports from the United States to the Republic of Cuba relating to the Trade Sanctions Reform and Export Enhancement Act (TSRA) of 2000, which re-authorized the direct commercial (on a cash basis) export of food products (including branded food products) and agricultural products (commodities) from the United States to the Republic of Cuba, irrespective of purpose.  The TSRA does not include healthcare products, which remain authorized by the Cuban Democracy Act (CDA) of 1992.

The following data represents the U.S. Dollar value of product exported from the United States to the Republic of Cuba under the auspice of TSRA.  The data does not include transportation charges, bank charges, or other costs associated with exports from the United States to the Republic of Cuba.  The government of the Republic of Cuba reports data that, according to the government of the Republic of Cuba, includes transportation charges, bank charges, and other costs.  However, the government of the Republic of Cuba has not provided any verifiable data to support their data.  Thus, the use of trade data reported by the government of the Republic of Cuba is suspect.  The government of the Republic of Cuba has been asked to provide verifiable data, but has chosen not to do so.

	Reporting Year
	U.S. Dollar Value Of TSRA-Authorized Exports
To Cuba
	Ranking Based On Export Markets

	2007
	US$44,236,858.00 (as of 1 March 2007)
	47th (of 214)

	2006
	US$340,433,442.00
	34th (of 227)

	2005
	US$350,218,040.00
	30th (of 228)

	2004
	US$391,990,382.00
	25th (of 228)

	2003
	US$256,901,471.00
	35th  (of 219)

	2002
	US$138,634,784.00
	50th (of 226) 

	2001
	US$4,318,906.00 (December)
	144th (of 226)

	Total TSRA Sales
	US$1,596,799,019.00
	


To date, there is no verifiable data to support that the government of the Republic of Cuba has substantially increased the quantity and U.S. Dollar value of food products and agricultural products for the 11.2 million citizens of the Republic of Cuba.  There is no verifiable data to support that the necessity of a food product ration card, issued to each citizen of the Republic of Cuba, which is to provide food for a thirty (30) day period, is providing food products for more than fourteen (14) days.  This, despite statements by representatives of the government of the Republic of Cuba that the economy of the country has increased substantially during the last several years, due, although not officially confirmed, primarily to the financial largess of government of Venezuela and the government of the People’s Republic of China.  

	Reporting Period
	U.S. Dollar Value Of TSRA-Authorized Exports To Cuba
	Ranking Based On Export Markets

	January 2007
	US$22,624,964.00
	48th (of 205)

	February 2007
	US$21,611,894.00
	42nd (of 214)

	March 2007
	
	

	April 2007
	
	

	May 2007
	
	

	June 2007
	
	

	July 2007
	
	

	August 2007
	
	

	September 2007
	
	

	October 2007
	
	

	November 2007
	
	

	December 2007
	
	

	Total 2007
	US$44,236,858.00
	


	Reporting Period
	U.S. Dollar Value Of TSRA-Authorized Exports To Cuba
	Ranking Based On Export Markets

	January 2006
	US$34,505,568.00
	31st (of 208)

	February 2006
	US$28,933,586.00
	30th (of 215)

	March 2006
	US$31,644,440.00
	31st of (220)

	April 2006
	US$44,118,452.00
	21st (of 222)

	May 2006
	US$17,789,430.00
	45th (of 222) 

	June 2006
	US$23,988,651.00
	36th (of 224)

	July 2006
	US$33,317,752.00
	25th (of 225)

	August 2006
	US$15,017,350.00
	49th (of 225)

	September 2006
	US$28,270,030.00
	32nd (of 226)

	October 2006
	US$23,886,530.00
	43rd (of 226)

	November 2006
	US$35,539,495.00
	34th (of 226)

	December 2006
	US$23,422,158.00
	42nd (of 227)

	Total 2006
	US$340,433,442.00
	34th (of 227)


	Reporting Period
	U.S. Dollar Value Of TSRA-Authorized Exports To Cuba
	Ranking Based On Export Markets

	January 2005
	US$30,470,181.00
	29th of 220

	February 2005
	US$21,773,284.00
	44th of 226

	March 2005
	US$41,886,797.00
	24th of 218

	April 2005
	US$37,239,436.00
	23rd of 222

	May 2005
	US$24,877,297.00
	28th of 223

	June 2005
	US$33,712,960.00
	25th of 224

	July 2005
	US$20,835,533.00
	36th of 224

	August 2005
	US$29,778,271.00
	27th of 225

	September 2005
	US$20,446,734.00
	35th of 228

	October 2005
	US$23,559,583.00
	39th of 228

	November 2005
	US$33,410,516.00
	30th of 228

	December 2005
	US$32,227,448.00
	27th of 228

	      Total 2005
	US$350,218,040.00
	30th (of 228)


	Reporting Period
	U.S. Dollar Value Of TSRA-Authorized ExportsTo Cuba 
	Ranking Based On Export Markets

	January 2004
	US$30,280,169.00
	29th (of 202)

	February 2004
	US$27,621,918.00
	36th (of 214)

	March  2004
	US$60,459,205.00
	17th (of 218)

	April 2004
	US$55,232,424.00
	19th (of 222)

	May 2004
	US$33,202,590.00
	24th (of 223)

	June 2004
	US$39,874,688.00
	18th (of 225)

	July 2004
	US$30,695,375.00
	25th (of 225)

	August 2004
	US$27,101,085.00
	28th (of 226)

	September 2004
	US$10,242,033.00
	53rd (of 228)

	October 2004
	US$19,402,481.00
	41st (of 228)

	November 2004
	US$28,616,955.00
	35th (of 228)

	December 2004
	US$29,261,459.00
	30th (of 228)

	     Total 2004
	US$391,990,382.00
	25th (of 228)


	Reporting Period
	U.S. Dollar Value Of TSRA-Authorized ExportsTo Cuba
	Ranking Based On Export Markets

	December 2003
	US$34,749,953.00
	27th (of 224)

	November 2003
	US$36,785,979.00
	27th (of 224)

	October 2003
	US$23,786,274.00
	40th (of 223)

	September 2003
	US$22,427,963.00
	33rd (of 223)

	August 2003
	US$13,503,804.00
	49th (of 223)

	July 2003
	US$22,542,081.00
	35th (of 220)

	June 2003
	US$13,036,149.00
	41st (of 218)

	May 2003
	US$21,260,422.00
	32nd (of 217)

	April 2003
	US$24,574,122.00
	29th (of 216)

	March 2003
	US$17,508,552.00
	38th (of 182)

	February 2003
	US$9,887,911.00
	49th (of 206)

	January 2003
	US$16,839,261.00
	40th (of 197)

	     Total 2003
	US$256,901,471.00
	35th  (of 219)


	Reporting Period
	U.S. Dollar Value Of TSRA-Authorized Exports To Cuba
	Ranking Based On Export Markets

	December 2002
	US$8,315,934.00
	58th

	November 2002
	US$20,814,160.00
	39th

	October 2002
	US$3,996,542.00
	75th

	September 2002
	US$14,131,180.00
	41st

	August 2002
	US$10,727,270.00
	52nd

	July 2002
	US$8,480,416.00
	57th

	June 2002
	US$17,943,951.00
	41st

	May 2002
	US$5,910,431.00
	55th

	April 2002
	US$17,770,491.00
	32nd

	March 2002
	US$8,068,623.00
	57th

	February 2002
	US$13,731,785.00
	45th

	January 2002
	US$9,658,659.00
	52nd

	        Total 2002
	US$138,634,784.00
	50th


	Reporting Period
	U.S. Dollar Value Of TSRA-Authorized Exports To Cuba
	Ranking Based On Export Markets

	December 2001
	US$4,573,930.00
	144th

	Total 2001
	US$4,573,930.00
	144th


The following are the ten largest (U.S. Dollar value) agricultural product exports from the United States to the Republic of Cuba in 2007, 2006, 2005, 2004, 2003, 2002, and 2001 under provisions of TSRA:

	2007 Ranking
	Product
	U.S. Dollar Value
	% Of Total U.S. Exports To Cuba

	1
	Chicken
	US$10,515,973.00
	23%

	2
	Wheat
	US$10,126,083.00
	22%

	3
	Corn
	US$9,545,632.00
	21%

	4
	Soybeans
	US$4,786,699.00
	10%

	5
	Soybean Oil Cake
	US$2,222,267.00
	5%

	6
	Wood (poles, lumber)
	US$3,569,793.00
	8%

	7
	Tallow
	US$1,354,230.00
	3%

	8
	Pork
	US$498,572.00
	1%

	9
	Apples
	US$349,452.00
	.78%

	10
	Cereal Flours
	US$341,192.00
	.77%

	
	Total Value Of 10 Largest Exports To Cuba
	US$43,309,983.00
	

	
	Total U.S. Exports To Cuba In 2007
	US$44,236,858.00
	

	
	10 Largest As % Of 2007 Exports To Cuba
	90%
	


	2006 Ranking
	Product
	U.S. Dollar Value
	% Of Total U.S. Exports To Cuba

	1
	Wheat
	US$51,432,980.00
	15.10%

	2
	Chicken
	US$44,010,464.00
	12.92%

	3
	Corn
	US$42,624,103.00
	12.52%

	4
	Rice
	US$39,542,248.00
	11.61%

	5
	Soybeans
	US$31,741,801.00
	9.32%

	6
	Soybean Oil Cake
	US$26,671,694.00
	7.83%

	7
	Soybean Oil
	US$20,941,795.00
	6.15%

	8
	Peas & Beans & Lentils
	US$19,910,481.00
	5.84%

	9
	Pork
	US$12,588,072.00
	3.69%

	10
	Powdered Milk
	US$12,568,170.00
	3.69%

	
	Total Value Of 10 Largest Exports To Cuba
	US$302,031,808.00
	

	
	Total U.S. Exports To Cuba In 2006
	US$340,433,442.00
	

	
	10 Largest As % Of 2006 Exports To Cuba
	88%
	


	2005 Ranking
	Product
	U.S. Dollar Value
	% Of Total U.S. Exports To Cuba

	1
	Chicken
	US$60,045,359.00
	17.14%

	2
	Corn
	US$49,379,606.00
	14.09%

	3
	Wheat
	US$47,213,438.00
	13.48%

	4
	Rice
	US$39,209,646.00
	11.10%

	5
	Soybeans
	US$32,722,536.00
	9.34%

	6
	Powdered Milk
	US$29,584,712.00
	8.44%

	7
	Soybean Oil
	US$25,738,405.00
	7.34%

	8
	Soybean Oil Cake
	US$15,094,816.00
	4.30%

	9
	Beans (pinto, lentil, kidney, green, yellow, etc.)
	US$10,761,395.00
	3.07%

	10
	Wood (poles, lumber)
	US$5,212,556.00
	1.48%

	
	Total Value Of 10 Largest Exports To Cuba
	US$330,057,285.00
	

	
	Total U.S. Exports To Cuba In 2005
	US$350,228,066.00
	

	
	10 Largest As % Of 2005 Exports To Cuba
	94%
	


	2004 Ranking
	Product
	U.S. Dollar Value
	% Of Total U.S. Exports To Cuba

	1
	Rice
	US$64,042,268.00
	16.33%

	2
	Corn
	US$57,491,683.00
	14.66%

	3
	Chicken
	US$57,160,541.00
	14.58%

	4
	Wheat
	US$55,311,389.00
	14.11%

	5
	Soybeans
	US$27,932,531.00
	7.12%

	6
	Powdered Milk
	US$25,691,962.00
	6.55%

	7
	Soybean Oil
	US$23,322,765.00
	5.94%

	8
	Soybean Flour 
	US$17,844,682.00
	4.55%

	9
	Soybean Oil Cake
	US$15,212,287.00
	3.88%

	10
	Wheat-Flour-Soya Blends
	US$6,610,470.00
	1.68%

	
	Total Value Of 10 Largest Exports To Cuba
	US$350,620,578.00
	

	
	Total U.S. Exports To Cuba In 2004
	US$391,990,382.00
	

	
	10 Largest As % Of 2004 Exports To Cuba
	89.48%
	


	2003 Ranking
	Product
	U.S. Dollar Value
	% Of Total U.S. Exports To Cuba

	1
	Soybean Oil
	US$50,824,529.00
	19.78%

	2
	Poultry
	US$37,205,568.00
	14.48%

	3
	Wheat
	US$36,675,608.00
	14.27%

	4
	Corn
	US$35,571,041.00
	13.84%

	5
	Soybeans
	US$34,475,209.00
	13.41%

	6
	Soybean Oil Cake
	US$21,473,027.00
	8.35%

	7
	Rice
	US$10,778,311.00
	4.19%

	8
	Wheat Flour Soy Blends
	US$8,982,871.00
	3.49%

	9
	Newsprint
	US$4,440,255.00
	1.78%

	10
	Soybean Flour
	US$3,808,375.00
	1.48%

	
	Total Value Of 10 Largest Exports To Cuba
	US$244,234,794.00
	

	
	Total U.S. Exports To Cuba In 2003
	US$256,901,471.00
	

	
	10 Largest As % Of 2003 Exports To Cuba
	95.37%
	


	2002 Ranking
	Product
	U.S. Dollar Value
	% Of Total U.S. Exports To Cuba

	1
	Wheat
	US$22,788,519.00
	16.43%

	2
	Corn
	US$22,738,930.00
	16.40%

	3
	Poultry
	US$21,632,287.00
	15.60%

	4
	Soybean Oil
	US$21,438,199.00
	15.46%

	5
	Soybeans
	US$20,922,283.00
	15.09%

	6
	Soybean Oil Cake
	US$19,281,467.00
	13.90%

	7
	Rice
	US$6,266,281.00
	4.51%

	8
	Calcium Hydrogenorthophosphate
	US$1,000,725.00
	.721%

	9
	Eggs
	US$766,559.00
	.552%

	10
	Lard
	US$428,000.00
	.308%

	
	Total Value Of 10 Largest Exports To Cuba
	US$137,263,250.00
	

	
	Total U.S. Exports To Cuba In 2002
	US$138,634,784.00
	

	
	10 Largest As % Of 2002 Exports To Cuba
	99.11%
	


	2001 Ranking
	Product
	U.S. Dollar Value
	% Of Total U.S. Exports To Cuba

	1
	Corn
	US$2,327,201.00
	53.88%

	2
	Poultry
	US$1,703,610.00
	39.44%

	
	Total U.S. Exports To Cuba In 2001
	US$4,318,906.00 
	100%


